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8 Universal Laws
to Connect, Create, and Prosper
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“Enlightened Negotiation is a must-read for anyvone who wants
to be a true collaborator.” —KEN BraNcHARD,
Coantbor of The One Hinute Hanager” and Collaborativn Begins with You
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ENLIGHTENED Q NEGOTIATION’

~ by Dr. Mehrad Nazari -

EIGHT SPIRITUAL LAWS to CONNECT | CREATE | PROSPER:

INTENTION | TRUST | COMMUNICATION
STRENGTH | FLEXIBILITY | MANIFESTATION
MINDFULNESS | REFLECTION
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' THE LAW OF STRENGTH

In negotiation knowledge and wisdom are strength and power
Knowledge about ourself, esires and needs
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Self-actualization
Need/for growth, purpose

Esteem
Need for respect, prestige

Belongingness and Love
Need for approval, belonging and love

Safety
Need for physical and psychological safety

Physiological
Need for basic human survival, food, sex, sleep




Self-actualization
Corp/Soci. Responsibility

Esteem
Brand recognition

Belongingness and love
Client/employee retention

Safety
Revenue strams - Employees

Physiological
Service - Product - Workspace - Computer
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THE NEXT STEP
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¢ Presentation pdf
1 on 1 Consulting / Coaching
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